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Alternative Ways to Finance 

 a Senior Living Facility 

Seniors 

Welcome to the Your Golden Years 
Most Seniors will need the equity from their home to pay for their assisted living and nursing home care.  Yet, to release the equity the home must be sold. Many seniors and not physically or financially able to prepare the home for public sale. As a result, they are in a Catch 22. Many seniors turn to their adult child from help in this transition process. 
Adult Children of Seniors 

Welcome to the Sandwich Generation
Most adult children are unprepared to assume the time, energy and effort required in their new parental caregiver role. Yet, adult children feel guilty trying to balance the needs of parents, children, job, spouse, friends and social obligations. It can be completely overwhelming.

Some of the most common misconceptions about Medicaid’s 3-year look back clock and financing senior living  
· Medicaid won’t mind if you pay for the senior living facility for several months from your own money and then reimburse these expenses from the sale of the parent’s house.
· Medicaid won’t mind if you pay for the repairs of the parent’s house to sell it, and then reimburse these expenses from the sale of the parent’s house.
· Medicaid won’t mind if you “gift” her money away. 
· Medicaid won’t mind if you move back into your parent’s house.
Who IS This Guy?

Name:   Tom Hollerbach
Home:   Long Valley, NJ

Family: Wife and 3 Kids: Emily, Eric, Kevin 

Work Experience: 
Wall Street based Compensation and Benefits Executive for 20 Years. In 2003, decided to start company dedicated to helping seniors.
Life Experience: 

1. I Have Been an Adult Child 

2. Helped Many Families Just Like Your
3. Treat Each Client Like My Own Parent

4. Degree in Psychology

5. 20 years of Pension & 401(k) Plans 

6. Don’t Play Games (Honest and Fair)

Alternative Methods to Privately

Finance your stay at a Senior Living Facility
1. Win the Lottery 

2. Relying upon children 

3. Rent Home 

4. Borrow equity via mortgage 

5. Borrow equity via a reverse mortgage

6. Sell home in a Private Sale
7. List home on the Multiple Listings Service
(MLS)

Pros & Cons of Each Financing Option

Winning the Lottery 

Pros: Lots of Money 

Cons: Better Chance of being be hit by   

           lighting   TWICE !!
Relying upon Children 

Pros: Opportunity to gift your house and 
          money to children/grandchildren  

Cons: Things Can and Do Change   

· Laid off   
· Divorce 

· Higher Living Style to Support 

Rent Your Home 

Pros: Keep the house
          Have a positive monthly cash flow 

Cons:Rent income will be insufficient to 
          pay for the senior living facility. 

          Finding, keeping and managing
          renters 

          Maintenance of house 

          Medicaid 3-year look back clock  
Borrow Equity– Regular  Mortgage 

Pros: Equity available   

          Keep the home 

          Home value may increase   
          Low Mortgage rates  

Cons:Home is vacant

          Equity is reduced each month

          Maintenance of house 

          Medicaid 3-year look back clock  

Borrow Equity - Reverse Mortgage

Pros: Monthly payments   
          No monthly mortgage repayment
          required 
Cons:Large mortgage repayment must be

          satisfied upon sale of home.   

          Can’t continue to receive the
          payments when senior moves from
          home. Must settle loan within 1 year

          even if the home is not sold 

          (guess who gets it).     

Sell home in a Private Sale  

Pros: Equity available within 15 days   

          No loans to repay, cash in hand  

          No vacant house, renters or 

          maintenance   

          No risk of closing problems or 

          house repair expenses            

           No additional investment on

           repairs, clearing or cleaning the 

           home  

           No hassels 

Cons: Slightly lower equity payment     
List Your Ready to Sell Home on the Multiple Listings Service
Pros: 
 Market your home your way:



 
“I don’t want a sign in front of 




  my house.”




“I don’t want to show my home 




  to non-serious buyers.” 




“I don’t want a lock-box.”

Additional free services- Golden Years    

is interested in helping the senior make 

a hassle-free transition to assisted living

- Assist in moving furniture

- Referral to reputable senior facilities

- Assistance with garage sales and      

  charitable donation drop offs
Cons:
 Delay in releasing equity

 Must allow strangers in your home

 

 Risk of problems with closing
What is the best Option for You?
That Depends on 3 factors: 
Time
Can you wait for the equity to be released from the home before moving into senior living facility?
Does the family need to start the Medicaid 3
year (soon to be 5 years) asset “look back clock”?
Energy 

Does the family have the time and energy necessary to clear, clean, repair, and show the home?

Money
Can the resident or family afford to:

Pay for the repairs and preparation expenses?
Pay the “carrying cost”; taxes, insurance, utilities?

Assume the risk of additional malfunctions?

So, how can you release your equity?
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Sell your home in 15 days for cash in AS IS condition.
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This solution is best for seniors with homes in disrepair and/or who need their equity quickly.
Solution 2

Golden Years will prepare your home for open market sale.
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This solution is ideal for seniors who can invest for best value.
Solution 3
Golden Years will market your home your way.
This solution is best for seniors with homes ready for sale on the MLS. 

 Next Steps: Gather Information 

Consultative Approach 

Step #1
A FREE consultation with the client & family to understand their needs 

Step #2
Prepare a NO COST action plan to meet YOUR needs 
Step #3 
A FREE follow-up consultation to present the worksheet to the client and family itemizing the transition stages and costs associated with each step
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